Green Light Selling

By Don Aspromonte

Who should take this

training?:

Anyone interested in
learning more about the
business applications of
NLP.

Anyone interested in
becoming skilled in the
utilization of NLP in
sales.

Anyone interested in
becoming skilled in util-
izing NLP to improve
their communications in
stressful situations.

Anyone with some sales
responsibility who
wants to double their
sales and improve cli-
ent/customer satisfac-
tion and retention.

People who want to be-
come Certified Green
Light Selling Trainers.

People new to NLP
whose main focus is
using NLP to improve
their business communi-
cations and sales.

Most Popular
Modules

e Value Proposition:

Building a compelling and

effective
speech.’

e Rapport & Relationship:
Learning to develop deep

rapport quickly.
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Relationship Symmetry:
Building profitable rela-
tionships.

Touc hPo Sellingdo :
organizations.

Buying Procedure: Get-

ting inside vy

decision strategy.
Meta Programs: Under-

standing your

unconscious communica-
tion needs.

The Secret To Your Success Is Already
Programmed Into Every Customer You
Encounter.

NLP Training Concepts, LLC

3-Days that will change the
way you sell forever 18 -

Saturday October 11
Saturday October 25
Saturday November 8

9:30-am-5:00pm

Human Hature Is The Ultimate Sales Tool

T Currently in
use by sales
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Green Light
Selling is

Give Your Sales The
Green Light. Instantly.

prin Aot deplb i the standard
e S text for
A many ad-
e g it s vanced sales
Rt plalded i and aca-
will become satisfied customers. .
Legendary Sales Trainer, Don Agromonie, dem | c
pestsppd ik o courses.
Green Light Selling
Call Now 214.734.0278 'Y

Convincer Strategy: Learning what it really takes to
get various kinds of people to become convinced.
Language: Words to avoid and words that put after-

burners on your presentations. T
Backtrack/Conditional Close: Techniques to insure
that you are a great listener, and a persuasive pre-
senter.

Handling Objections: Advanced linguistic techniques
that maintain rapport and overcome common objec-
tions.

$10,000 Close: When 85% or more of your viable pros-
pects with this language pattern.
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Each participant in the training will receive a signed copy of
Green Light Selling. FREE




Your

c 10 & Training Concepts
ey Alife changing experience

NLP Training Concepts, LLC

9556
Lakemont Drive
Dallas, TX 75220

Phone: 214-351-5433

Fax: 214-366-3038

E-mail:
susan@nlptrainingconcepts.com

www.nlptraininconcepts.com

@ A Life-Changing Experience

Pick up the phone and call 214 351-5433
to register or for more information

Tuition: $649; Register before September

1stfi $595, Have a group?

Call us for discounts.

Legendary Sales Trainer,

Don Aspromonte, MBA, has trained
sales people and managers in the
United States, Japan and Asia for
more than 20 years. His book is used
as a text at Weber State University
and has been used by sales trainers
in many industries including Insur-
ance, Banking, Telecommunications
and Real Estate. His training meth-
ods, based upon Neurolinguistic Pro-
gramming (NLP) help both seasoned
professionals and people new to the
selling environment to excel quickly.
Humor and years of practical experi-
ence make his seminars a rewarding
and memorable experience.

Don Aspromonte shares his gentle
but powerful Green Light Selling proc-
ess. A must for anyone in sales.

Green Light Selling is based on Neurolinguistic Programming
(NLP) technology, the Green Light Selling technique is the
most practical way to keep your sales opportunities moving
all the way to closure. Learn the five simple steps that

practically insure that your qualified prospects will become

satisfied customers.

What others are saying;:

Thirtyeight years as a professor of sales and service tegh-
nology and as a sales trainer for industry has provided me
with the opportunity to evaluate many of the sales mode|s
being utilized in the selling
Green Light Selling Models amongst the very best. Hi
book has been required reading for all of our Technical
Sales majors at Weber State University for the past twenty
years. Our graduates are highly recruited all over corporgte
America. Daniel Litchford, PhD. Professor, Weber State Uni-

versity, Ogden Utah
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Thank you for keeping your boo&reen Light Selling
around. | purchased my first copy after you held a work-
group class sponsored by Cellular One in Denver in about
1992. | later moved out of sales and into a service posi-
tion, but always remembered the concepts from your
class, and reading your book.

Well, I'm about to go back into sales and can't find my old
book, so | had to search ouGreen Light Sellingagain and
buy another copy. It has always been the best resource to
hone my skills. Dave Morgan

Susan Stageman, M.A. is a Master NLP She has a Masters Degree with
Practitioner and Certified Master Trainer. honors from the University of

For 18 years she has been teaching Michigan, a B.S. Degree in Biol-
salespeople, managers, entrepreneurs, ogy and Sociology with honors
project managers, support personnel, from Augustana College (Rock
teachers, therapists and many others Island, IL.). She has worked in
how to be powerful and influential com- corporate management for a For-
municators. In her practice, she trains tune 100 company.

both individuals and facilitates group
sessions in Neuro-linguistic Program-
ming, a technology of how human beings
communicate and create effective
change. She successfully guides indi-
viduals initiate growth and greater
achievement in both personal and pro-
fessional capacities. .

New to NLP?

Special Introductory session, Saturday, September 27, 2008 §9:30-5:00. $195




